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New supply Sales

Source: Datalabs, PropTiger Research  *Units converted to nearest thousands
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Source: Datalabs, PropTiger Research  *Units converted to nearest thousands



Delhi NCR, Hyderabad
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eﬂ:e Ct — only cities to clock YoY growth in sales Q2

ALL INDIA TRENDS - CITYWISE
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New supply Sales

Source: Datalabs, PropTiger Research  *Units converted to nearest thousands



Delhi NCR takes second spot in national sales tally
— resurface after 2015

ALL INDIA SALES TRENDS - CITYWISE
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Total units 92.760

92,680 81,880 80,250 69,560 19,040 35,130 58,910 66,180

Source: Datalabs, PropTiger Research ~ *Units converted to nearest thousands
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Sales surpass the bo
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Source: Datalabs, PropTiger Research  *Units converted to nearest thousands



<INR 45 lakh price bracket frontends sales

TICKET SIZE SPLIT OF SALES

Top

localities

25 lakh

- Sector 81,
Sector 70
(Gurugram)

~ INR 25-45 lakh

Sector 1 Noida Ext.
(Greater Noida),
Raj Nagar Ext.
(Ghaziabad)

INR 45-75 lakh

Sector 1 Noida Ext.
(Greater Noida),
Sector 150
(Noida)

INR 75-100 lakh

Sector 150
(Noida),
CHI V (Greater
Noida)

16% 16%

> INR 1 crore

Sector 150,
Sector 92
(Noida)




2BHK takes the lion’s share of sales

CONFIGURATION SPLIT OF SALES
Q2 2020 Vs Q2 2021

shon ’ «* 2BHK | 3BHK =~

1,890 2,830

Source: Datal abs, PrbBTiger’ Research  *Units converted to nearest thousands
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Topdocalities/driving sales in DeIh| NCR

N 7098

Gurugram rallies Q cHAZIABAD
reSIdentlaI Sales In &l Sales: 330 units A 118% YoY
Delhi NCR on the 9 DELHI Price: INR 3,400-3,600 /sqft

back of affordable & |
X i 9 NOIDA . Y
segment Y T, =N

\/ Sales: 440 units

\ Price: INR 5,100-5,300 /sqft
9 GURUGRAM R it N I(l |
Sales: 1020 units 415% YoY T e \ G\R\NER OIIjA
Price: INR 5,800-6,000 /sqft I ~ A\ Sales: 520 units 4 8% YoY
3 WYY~ 1= e S Price: INR 3,300-3,500 /sqft
DELHI NCR SALES (UNITS) & ‘ ’\/9 ,FAR|DABAD 7\ / T\
¥ % | L M | Sales: 520 units Yoy \\g
! ‘ { //‘ NS ‘.\ , \ m
; Y ~F Prlce INR 3,600-3,800 /sqft
\ _~ F Y e ! o /
Source: Datalabs, PropTiger Research  *Units converted to nearest thousands Note: All prices are weighted average price is for new supply

**There were less than 10 units sold in Faridabad Q2 2020
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Top localities driving sales in Gurugram

End-users drive SECTOR 92

. INR 4,600—4,800 /sqft
demand In
Gurugram

- New Gurugram, Southern
Peripheral Road and Golf
Course Extension Road
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- Work from home becomes a 9 B SECTOR 70 /
key driver for sales in 9 it Ve INR 4700-4,900 sqf
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: @ NEW GURGAON /
= INR 8,700—8,900 /sqft Y ()
S %ﬂv il 4
: e
z 1=
. 9 MANESAR U
Lo S GURUGRAM SALES/(UNITS)
\ o SECTBR 36A S DN
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Note: All prices are weighted average price is for new supply

Source: Datal abs, PropTiger Research
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Top localities driving sales:in Noida

Sector 150 sebvor o N 9 dncria
C I OoC kS maxXimum %, 9 INR 5,000—5,200 /sqft
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Source: Datalabs, PropTiger Research  *Units converted to nearest thousands
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Top localities driving sales:in Greater Noida TECHZONE 4
9 INR 4,700—4,900 /sqft

L ocalities in Greater Q SECTOR 1

INR 4,700—4,900 /sqft

Noida (West) lead O Necrokam
d eman d INR 4,700—4,900 /sqfft

_ _ o, GREATER
- _Sector 1 on Noida Extension O/ NOIDA\ 2 OMIGRON I
witness maximum sales %, INR 4,700—4,900 /sqft
'O"e& v, \/"’7
R

; SIKANDARABAD
4/ \% R
\/

DELH NCR s)s\LEs (UNITS)
// GREATER NOIDA SALES (UNITS)
a r/ /
I‘ //\

Q BANDHWAR Q FARIDABAD

Source: Datalabs, PropTiger Research  *Units converted to nearest thousands






g 9Top localities* A b N A

Source: Housing Research *Top localities are determined based on aggregate virtual or online demand through organic traffic and leads data for that locality.
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Noida Extension and Raj Nagar Extension
most Searched online for buying DLF ANKUR ViHa - RAJ NAGAR EXTENSION

a home
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**Upcoming localities are determined as per the online expression of interest and nearing of volume of organic traffic and leads to the benchmarked top localities.
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Noida Extension in Greater Noida and DLF
Phase-3 in Gurugram MOSt searched

online for renting a home s 97 0 e o

NH 7098

RAJ NAGAR EXTENSION
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Source: Housing Research *Top localities are determined based on aggregate virtual or online demand through organic traffic and leads data for that locality.

**Upcoming localities are determined as per the online expression of interest and nearing of volume of organic traffic and leads to the benchmarked top localities.
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NEW SUPPLY
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New supply at a histc
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Historically, on an average Delhi NCR new supply - in the 1 ;-A:j_; e
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Source: Datalabs, PropTiger Research  *Units converted to nearest thousands



New supply this quarter is majorly concentrated Iin
INR 1-3 crore price bracket

Unlike Q2 2021, no new launches have taken place in the less than INR 45 lakh price bracket

TICKET SIZE SPLIT OF NEW SUPPLY

|

\
\

o, Thegor 0% 0% 0% o

o

IR 25 lakh INR 25-45 lakh INR 45-75 lakh ~ INR 75-100 lakh > INR 1 crore

CHIV CHI'V Sector 150
(Greater Noida) (Greater Noida) (Noida),
: Sector 24
(Gurugram)

= )
IocaHﬁes, -

No new launches No new launches



Majority of the new supply falls in the 3&4BHK
Configuration - gain on the back of reduced supply in the 2BHK segment

CONFIGURATION SPLIT OF NEW SUPPLY
Q2 2020 Vs Q2 2021

| ’ — 2BHK

2,020 820

Source: Datal abs, PrdE)Tiger' Research  *Units converted to nearest thousands



PRICE TRENDS
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Developers wary of

and watch sentlments

WEIGHTED AVERAGE PRICE OF NEWLY LAUNCHED PROJECTS IN DELHI NCR
(INR / sqft)

A 2% YoY — Prices for new supply and
available inventory in Delhi
NCR crumbled in 2013-14.

93

4 4,270 4,

,,,,,

— All micro-markets, except
key locales such as Raj
Nagar Extension in
Ghaziabad and Greater

Noida (West), have

registered little or no price

movement.

Source: Datalabs, PropTiger Research




UNSOLD INVENTORY



Slow sales velocity has increased the years to sell

Q2 2020 Q2 2021
h, A

st o & oy o B -

DERABAD INVENTORY OVERHANG

= 7 7
E R KOLKATA

-8 —— Months Months
Unsold inventory top-8 cities Q1 2021: 7,11,220 _
aTEE " (4.4 years) (5.3 years)

Source: Datalabs, ProT)Tiger' Research  *Units converted to nearest thousands




54% of the unsold stock is concentrated In N0|da and
Greater Noida

SPLIT OF UNSOLD INVENTORY

Q2 2021

] “ 5, | 33,860

Gur 1,2¢ 28,360

Noid 23,060 22,270 ACE:)
i

gk e R !; 18,800 16,990 96 (8.0)

B
a:

Faridz 2,840 1,790 20 (1.6)

Delhi NCR 1,11,120 1,03,270 64 (5.3)

Source: Datalabs, PropTiger Research  *Units converted to nearest thousands
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* Delhi NCR clocks 50 percent YoY growth in Q2 2021
« The agglomeration takes second spot in national sales tally
 Gurugram dominate sales in Q2 2021 P

« Units in <INR 25 lakh price bracket dri

New supply witness historic low

Source: Datalabs, PropTiger Research






GURUGRAM
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Gurugram clock high

NEW SUPPLY & SALES

New supply Sales

Source: Datalabs, PropTiger Research  *Units converted to nearest thousands



Demand concentrated in <INR 25 lakh price bracket

TICKET-WISE SPLIT OF SALES CONFIGURATION WISE SALES

> INR 1 crore
24%

| 10%
i | INR25-451lakh | |NR 75-100 lakh
e P60 7%

Source: Datal abs, Prdff)Tiger' Research  *Units converted to nearest thousands

~INR 45-75 lakh
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Noida and Greater Noi

NEW SUPPLY & SALES

New supply Sales

Source: Datalabs, PropTiger Research  *Units converted to nearest thousands



Maximum sales were recorded in INR 45-75 lakh price
bracket

TICKET-WISE SPLIT OF SALES CONFIGURATION WISE SALES

>INR 1 crore
19%

Source: Datal abs, PrdE)Tiger' Research  *Units converted to nearest thousands
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Data Data
Collection Review

Collection: Data collected throu
survey by our in-house team of -
brokers and surveyors pan Indi
Approach: RERA registration d ate |
considered as day zero for reca
new supply and sales.

Recordmg and Frequen
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Indian cities through the lens of healthcare THE FUTURE OF REAL ESTATE IK INDIA

i
"
it

ct us
ch@proptiger.com
research@housing.com

" TIMEFOR
INTERNAL
GLoBALATow

Fool B2iite Zoncume” Senlima TSy

1 1= Me sl

T e

Hp]& N M[\%’W



https://housing.com/research-reports
https://cdn.spark.app/media/housingcom/pdf/state_of_indian_healthcare_indian_cities_through_the_lens_of_healthcare_2_eToaEJd.pdf
https://drive.google.com/file/d/1pLQbA67Tmv3Vo9Vpg9BU4uoz8Cn5w9hU/view
https://cdn.spark.app/media/housingcom/pdf/2021_proptech_the_future_of_real_estate_in_india.pdf
https://cdn.spark.app/media/housingcom/pdf/bricks_to_clicks_smart_homes_in_india_a_luxury_no_more_april_2021_housing_copy.pdf
https://cdn.spark.app/media/housingcom/pdf/real_insight_residential_april_to_june_2020.pdf
https://cdn.spark.app/media/housingcom/pdf/time_for_internal_globalisation_small_cities_setting_the_tone_for_revival_1zzfkA2.pdf
https://cdn.spark.app/media/housingcom/pdf/real_insight_residential_july_september_2020.pdf
https://cdn.spark.app/media/housingcom/pdf/real_estate_consumer_sentiment_may_2020.pdf
https://cdn.spark.app/media/housingcom/pdf/housing_price_index_hpi_indian_real_estate_market_through_the_lens_of_hpi_MB0zUBZ.pdf
https://cdn.spark.app/media/housingcom/pdf/real_insight_residential_april_june_q2_2021_proptiger_research.pdf
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ad our reports and presentations

ousing.com/research-reports

Disclaimer

The analysis presented on real estate trends in India are indicative of market trends. The data has been tracked and collected across eight cities for nearly 20,000 projects. Utmost care has been taken to provide the
complete market picture however these trends present estimates and should not be relied upon in anyway. The data for sales is collected through primary survey carried out by our field agents and the data for
new launches is as per the projects registered under the Real Estate Regulatory Act (RERA). The report published is for general information only. Although high standards have been used for analysis in this report,
no responsibility or liability whatsoever can be accepted by PropTiger.com for any loss or damage resulting from any use of, reliance on or reference to the content of this document. As a general report, this
material does not necessarily represent the views of PropTiger.com in relation to particular properties or projects. Reproduction of this report in whole or in part is nor allowed without prior written approval

of PropTiger.com to the form and content within which it appears.
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